
CLIENT SUCCESS STORIES

WHY CSC LEASING COMPANY?
CSC Leasing maintains a successful 35-year track record working with organizations of all sizes and stages, providing a 
low-cost, non-dilutive form of capital for procuring equipment. With nearly $1 billion in transactions financed, we offer 
an agile and flexible approach with the transparency, speed and service of a family-owned business. We are not a broker 
and we hold our own paper, so you will only work with us throughout your lease term—a partner whose interests are 
aligned with yours and who wants you to succeed. By remaining 100% owned by our founders and investing our own 
capital, we always have full autonomy to support our clients as we see fit. Our leases complement funding from venture 
and private equity sources, preserving investment capital for mission critical growth and other operating initiatives—not 
depreciating assets. 

Learn more at cscleasing.com.

SITUATION 
Raised significant equity financing but had missed on scientific KPIs. 

CHALLENGE 
The company was close 
to producing the data 
necessary to trigger the 
next equity event but 
required additional runway 
to get there.
• Cash runway was under 

6 months and it needed 
bridge financing

SOLUTION 
Monetize existing CapEx 
(lab/manufacturing) 
infrastructure to stretch 
runway.
• CSC Leasing provided 

a $2.75 million sale 
leaseback facility

RESULTS 
With equipment funding 
from CSC, the company:
• Recouped ~80% of the 

original price paid for the 
equipment

• Extended cash runway 
by several months, which 
allowed it to continue to 
make scientific progress 
and eventually raise 
another round of equity

PRE-CLINICAL STAGE 
THERAPEUTICS 
COMPANY 
DEVELOPING A 
DRUG DISCOVERY 
PLATFORM

Having financed a wide array of life science, biotech, medical, and lab and testing equipment, CSC Leasing 
Company understands the capital requirements necessary to achieve research and development goals. 
Following are examples of how our non-dilutive equipment financing better positioned four of our clients 
to scale their business, meet milestones quicker, and address planned and unplanned financial obligations.

PRE-REVENUE 
BIOTECHNOLOGY 

COMPANY CREATING 
PRECISION GENETIC 

MEDICINES THROUGH THE 
USE OF BASE EDITING

CHALLENGE 
The company had 
reached a milestone and 
needed to build a new 
lab, while also expanding 
its leadership team.
• It had the capital for the 

lab build out, but not 
for an expansion of the 
leadership team

SOLUTION 
Invest equity capital in 
people and other high 
ROI initiatives, instead of 
constantly depreciating 
assets.
• CSC Leasing provided a 

$10 million lease line of 
credit 

RESULTS 
With equipment funding 
from CSC, the company:
• Was able to build out  

a new lab space  
while also hiring  
new key members  
of the executive 
leadership team

EARLY-STAGE 
SEED BACKED 
CELL BASED 
MEAT COMPANY 
LAUNCHING  
HYBRID BURGER

SITUATION 
Seed funded with ~24 months cash runway, the startup was aiming to launch 
its first prototype of a hybrid burger combining plant-based proteins with 
cell-cultured meat

SITUATION 
Just raised its most recent equity round to advance the development of its 
next-generation technology.

EARLY-STAGE 
COMPANY 

PRODUCING 
BIO-BASED 
CHEMICALS 

USING 
FERMENTATION

CHALLENGE 
Trying to scale up while still 
being bootstrap financed
• As an early-stage seed 

backed company, it 
didn’t have a lot of 
equity money

• Needed $700K in 
equipment to expand 
operations

SOLUTION 
The company didn’t want 
to spend equity dollars on 
depreciating equipment
• Non-dilutive funding 

options were a priority

RESULTS 
With equipment funding 
from CSC, the company:
• Financed mission-critical 

lab equipment
• Extended its cash 

runway by removing the 
need to utilize equity 
dollars for assets

• Preserved ownership  
by maintaining equity  
in the business

SITUATION 
Having recently spun out of an incubator at Duke, the company moved from a shared 
space to its own facility and needed to build out its lab

CHALLENGE 
Although the biotech firm 
understood the benefits to 
leasing, it had been burned 
before by a lender on the 
back end of the lease and was 
hesitant to pursue it again
• Wanted to avoid spending 

recently raised capital on 
depreciating assets

• In order to grow 
the company, other 
expenditures were 
necessary (e.g., hiring key 
personnel)

SOLUTION 
CSC ensured transparency 
throughout the process so 
that the company understood 
the associated costs and was 
comfortable with their EOL 
options
• NTE FMV cap was placed 

on the back end of the lease 
to eliminate any ambiguity

• Flexible, non-dilutive 
equipment lease that 
covered the initial need 
of $390K along with a 
$1.25MM buffer for  
future needs

RESULTS 
With equipment funding from 
CSC, the company:
• Grew both its business and 

lab space while stretching 
cash runway  
and maintaining equity

• Hired additional  
people to add to their 
5-6-person team

http://cscleasing.com

